
SECTION 1 – ALL PRODUCERS 
 

This section asks for general farm data and your views on some organic farming issues. 
 

1: If you no longer farm organically as you may have ceased farming, rent all your land out or now farm 
non-organically please indicate below and return the letter and this page. 

 
 Hectares 

 I have give up farming completely  
 

Rent out all my organic 
land (please give area 
and tick area unit) 

  Acres 

 I have reverted to non-organic farming  
(Please give main reasons why) 

 

 Other (Please specify in box)  
 

 
2: Please enter the area you farm for organic, in-conversion and non-organic forage, arable, horticultural 

and other crops in 2009. Please include rented land but exclude any shared common grazing land. 
 
Please tick to indicate whether the table has been completed in:      Hectares  Acres 
  
 Organic In-Conversion Non-organic 

Total area farmed/harvested in 2009  
   

Permanent grass  
   

Temporary grass  
   

Rough grazing  
   

Fodder crops (legumes, roots & brassicas)    
   

Arable forage (wholecrop silage & crimped)  
   

Arable crops (combined grain & pulse crops)    

Potatoes  
   

Horticulture (exc. Potatoes)  
   

Other ……………………..  
   

 
3:  Are you participating in any agri-environmental schemes (including Tir Mynydd and the Organic 

Farming Scheme)? (Please tick all applicable boxes) 
 

 Organic Farming Scheme (OFS)  Tir Mynydd  Tir Cynnal  Tir Gofal 

 Other (please enter details)  
 
4: Please tick any agriculturally related diversification activities that you are involved with: 
 
 On farm processing  Tourism activities 

 On farm retailing  Agricultural contracting 

 On farm catering  Educational activities (for profit & non-profit) 

 Other (please specify in box to the right)  
 
5: Please tick the age group that applies to you (or the principal farmer if not you):  
 
 
 Under 40  40-60  Over 60 



6: Please enter the number of farming livestock you expect to have on your farm at 31st October 2009. 
 
 Organic In-Conversion Non-organic 

Breeding beef cows  
   

Beef heifer replacements  
   

Growing beef animals (exc. heifers above)  
   

    

Breeding ewes  
   

Replacement ewe lambs  
   

Growing lambs (exc. ewe lambs above)  
   

    

Dairy cows  
   

Dairy heifer replacements  
   

    

Sows  
   

Growing pigs  
   

 

Laying hens  
   

Table poultry birds  
   

Other ……………………..  
   

 
7: If your farm is currently in-conversion please indicate when you expect to be selling your first fully 

organic produce? (Please indicate the approximate month and year, e.g. May 2010): 
 
 Organic finished beef  Organic store beef 

 Organic finished lamb  Organic store lambs 

 Organic milk  Organic table poultry 

 Organic pigs  Organic fruit & vegetables 

 Organic eggs  Organic arable crops 

 Other (please state to the right)  
 
8: Please indicate your organic farming intentions in the next 12 months? (Please tick) 
 

 No change  
 Expand production  Reduce production 

 Give up farming completely  
 

Rent out organic land  
(please give area)  Acres/Hectares 

 Revert to non-organic farming 
(Please give main reasons)  

 Other (Please specify)  
 

 
9: At present how long are you intending to farm organically? (Please tick one box) 
 

 
Less than 5 years  5-10 years  10 years plus 

 



 
10: If the lower tier of the new Glastir scheme provides no additional funds for organic certification, will you 

remain certified organic? 
 

 
Remain organic  

 
Consider reverting to non-
organic farming  Definitely revert to non-

organic farming 
 

11: Please rank your reasons for farming organically in order of importance between 1 to 5:  
(Please identify your most important reasons as “1” your least important as “5”) 

 

 Most important  Least important

 1 2 3 4 5 

Organic farming principles (health, sustainability and ethics)      

Organic Farming Scheme support payments      

Premium prices for organic produce      

To improve profitability      

To protect the environment      

Other (please state)       

 
12: Please tick the statement that you most agree with below? (Please only tick one statement) 
 

 ( ) 

Organic farming is the best solution for food production in the long term  

Organic farming can play a significant part in producing food in the long term   

Organic farming is likely to remain a niche sector of food production in the long term  

Non-organic agriculture will provide the best solution to food production in the long term  

Don’t agree with any of the statements above  

 
13: Please use this space to answer questions more fully, make additional comments, or suggestions for 

ways that OCW could improve its service to organic producers in Wales. (Please continue on a blank 
page if necessary) 

 
 
 
 
 
 
 
 
 
 
 
  
 
 
 



SECTION 2 – BEEF PRODUCTION 
 

 Yes Please complete the questions below Have you produced any beef animals in the last 
12 months?  No Please go to section 3 

 
1: Please enter the total number of finished and store cattle sold, and then split the sales between those 

sold organically and those sold conventionally. Please split these conventional sales by the reason 
they were sold non-organically e.g. high conventional price or stock were in-conversion. 

 

 Finished cattle Store cattle 

Total number of cattle sold between 
1st Nov 2008 and 31st Oct 2009   

   

Number sold as organic   

   

Number sold as conventional   

Please split your conventionally sold cattle sales in the boxes below: (number of cattle in each category)  

Cattle were in-conversion   

Cattle did not meet organic market specification   

Due to high conventional beef prices    

Due to a lack of organic market outlet   

Prefer selling through a livestock market   

Due to extended veterinary product withdrawal periods   

Other reason? (Please state) ………………………..   

 
2: Please estimate how much of your concentrate feed for beef production is home produced and 

bought-in: 
 

Split of feed Approximate cost 
of bought-in feed 

Feed availability 
in the next year?  Feed used in last 

year (tonnes) 
Home grown Bought-in (£/t) Scale 0-4* 

Cereal    

Protein    

Compound feed    

*0=Don’t know/No views, 1 =Good, 2=Sufficient, 3=Difficult, 4=Poor 
 
3: Is the current price paid for organic finished cattle sufficiently high to continue producing them 

organically? (Please tick one box only) 
 

Definitely Probably Not Sure Probably not Definitely not 
     

 



4: Is the current price paid for organic store cattle sufficiently high to continue producing them 
organically?  (Please tick one box only) 

 
Definitely Probably Not sure Probably not Definitely not 

     
 
 
5: Please indicate the approximate proportion of finished and store cattle that you have sold through 

various marketing routes in the past 12 months: 
 

 Direct to abattoir Producer group Livestock market 

Sales of finished cattle: % % %

 Producer group Livestock market Direct to another 
producer 

Sales of store cattle: % % %

 
 
6: Are there other routes to market you would like to use? If so, please specify in the box below: 
 
 
 
 
 
 
 
 
 

 
 

7: Please give details of any constraints and/or opportunities you face in developing your organic cattle 
enterprise: 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 

 
 
 
 



SECTION 3 –SHEEP PRODUCTION 
 

 Yes Please complete the questions below Have you produced any lamb in the last 
12 months?  No Please go to section 4 

 
1: Please enter the total number of finished and store lambs sold, and then split the sales between those 

sold organically and those sold conventionally. Please split these conventional sales by the reason 
they were sold non-organically e.g. high conventional price or stock were in-conversion. 

 

 Finished lambs Store lambs 

Total number of lambs sold between 
1st Nov 2008 and 31st Oct 2009   

   

Number sold as organic   

   

Number sold as conventional   

Please split your conventionally sold lamb sales in the boxes below: (number of lambs in each category)  

Lambs were in-conversion   

Lambs did not meet organic market specification   

Due to high conventional lamb prices    

Due to a lack of organic market outlet   

Prefer selling through a livestock market   

Due to extended veterinary product withdrawal periods   

Other reason? (Please state) ………………………..   

 
2: Please estimate how much of your concentrate feed for lamb production is home produced and 

bought-in: 
 

Split of feed Approximate cost 
of bought-in feed 

Feed availability 
in the next year?  Feed used in last 

year (tonnes) Home grown Bought-in (£/t) Scale 0-4* 

Cereal    

Protein     

Compound feed    

*0=Don’t know/No views, 1 =Good, 2=Sufficient, 3=Difficult, 4=Poor 
 
3: Is the current price paid for organic finished lambs sufficiently high to continue producing them 

organically? (Please tick one box only) 
 

Definitely Probably Not Sure Probably not Definitely not 
     

 



4:  Is the current price paid for organic store lambs sufficiently high to continue producing them 
organically?  (Please tick one box only) 

 
Definitely Probably Not sure Probably not Definitely not 

     
 
5: Please indicate the approximate proportion of finished and store lambs that you have sold through 

various marketing routes in the past 12 months: 
 

 Direct to abattoir Producer group Livestock market 

Sales of finished lambs: % % %

 Producer group Livestock market Direct to another 
producer 

Sales of store lambs: % % %

 
 
6: Are there other routes to market you would like to use? If so, please specify in the box below. 
 
 
 
 
 
 
 
 
 

 
 
7: The OCW Supply Chains project; Better Organic Business Links (BOBL) has a number of projects 

aimed at improving the organic market in Wales.  If you would like to receive information or to be 
involved please indicate below: 

 
 Interested Not sure  Not interested Not applicable 

Lamb market development     
 
 
8: Please give details of any constraints and/or opportunities you face in developing your organic sheep 

enterprise: 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 



SECTION 4 –MILK SALES 
 

 Yes Please complete the questions below Have you produced any milk in the last 
12 months?  No Please go to section 5 

 
1: How much milk have you sold between 1st Nov 2008 and 31st Oct 2009?  Please split the total into the 

volume sold to organically and the volume sold conventionally.  
 

Milk was sold as conventional because: 

 Total milk 
volume sold 

Milk sold as 
organic Farm is in-

conversion 

Lack of 
organic 

market outlet 

Vet product 
withdrawal 

periods 

Other 
reason? 

………………
Volume of 
milk (litres) 

 
     

Average price (ppl)      

 
2: In addition to your milk sales above, approximately how many litres of organic milk do you use to feed 

calves (organic and non-organic) on the farm? (Please enter “0” if you do not keep any calves) 
 

 Saleable milk Waste milk 

Milk fed to calves (litres per year)   
  

 
3: Please estimate how much of your conc. feed for dairy production is home produced and bought-in: 
 

Split of feed Approximate cost 
of bought-in feed 

Feed availability 
in the next year?  Feed used in last 

year (tonnes) Home grown Bought-in (£/t) Scale 0-4* 

Cereal    

Protein     

Compound feed     

*0=Don’t know/No views, 1 =Good, 2=Sufficient, 3=Difficult, 4=Poor 
 
4: Is the current price paid for organic milk sufficiently high to continue producing organically? 

(Please tick one box only) 
 

Definitely Probably Not Sure Probably not Definitely not 

     
 

 
5: Please indicate how you rear the majority of your calves: (Please tick one box only) 
 

Artificial teat fed 
(e.g. milk bar) Bucket fed Nurse cow single-

suckled 
Nurse cow multiple-

suckled 
Other 

………………. 

     
 



 
6: Please enter the number of calves born between 1st Nov 2008 and 31st Oct 2009 and estimate the 

number used for different purposes and the main breed of each category (e.g. 20 Holstein/Fresian 
females for breeding): 

 

  
Total 

number of 
calves born 

 Retained for 
breeding 

Sold for 
breeding 

Retained for 
meat 

production 

Sold for 
meat 

production 

Otherwise 
disposed of 

Females Number        

 Main breeds   
     

Males Number        

 Main breeds       
 
7: Where do you believe the problems exist within the supply chain for making better use of organic dairy 

calves, (if any)? (Please tick one box only) 
 

None exist Farmers Buyers Processors Retailers Consumers 

      
 
8:  What research would you like to see to enable better use of organic dairy calves? 
 
 
 
 
 
 

 
9: The OCW Supply Chains project; Better Organic Business Links (BOBL) has a number of projects 

aimed at improving the organic market in Wales.  If you would like to receive information or to be 
involved with the improved organic dairy calf utilisation project please indicate below: 

 
 Interested Not sure  Not interested Not applicable 

Dairy calf project     
  
10:  Please give details of any constraints and/or opportunities you face in developing your organic dairy 

enterprise: 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 



 



SECTION 5 – ORGANIC EGG/PULLET SALES 
 

 Yes Please complete the questions below Have you produced any eggs/pullets in the last 
12 months?  No Please go to section 6 

 
1: Please enter the total number of dozen eggs sold between 1st Nov 2008 and 31st Oct 2009, and then 

split the sales between those sold organically and those sold conventionally.  Please split these 
conventional sales by the reason they were sold non-organically e.g. farm was in-conversion: 

 

Eggs sold as conventional because: 

 
Total 

number of 
eggs sold 

Eggs sold 
as organic Farm is in-

conversion 

Lack of 
organic 

market outlet 

Vet product 
withdrawal 

periods 

Other 
reason? 

………………
Number of eggs 
(dozen) 

 
     

Average price received - £/doz.      

 
2: Please estimate how much of your concentrate feed for egg production is home produced and 

bought-in: 
 

Split of feed Approximate cost 
of bought-in feed 

Feed availability 
in the next year?  Feed used in last 

year (tonnes) Home grown Bought-in (£/t) Scale 0-4* 

Cereal    

Protein (conc.)    

Compound feed    

*0=Don’t know/No views, 1 =Good, 2=Sufficient, 3=Difficult, 4=Poor 
 
3: Is the current price paid for organic eggs sufficiently high to continue producing them organically?  

(Please tick one box only) 
 

Definitely Probably Not Sure Probably not Definitely not 

     
 
4: Please estimate how much of your concentrate feed for pullet production is home produced and 

bought-in: 
 

Split of feed Approximate cost 
of bought-in feed 

Feed availability 
in the next year?  Feed used in last 

year (tonnes) Home grown Bought-in (£/t) Scale 0-4* 

Cereal      

Protein (conc.)    

Compound feed    

*0=Don’t know/No views, 1 =Good, 2=Sufficient, 3=Difficult, 4=Poor 
 
 



5: If you rear organic pullets, please indicate the breed, numbers and whether they were retained on 
farm or sold between 1st Nov 2008 and 31st Oct 2009: 

 

Breed(s) Number reared Number retained Number sold 

    

    

    

 
6: If you purchase pullets, how many have you bought-in from 1st November 2008 to 31st October 2009? 
 

 Number of pullets 
purchased 

Average price per 
head (£) 

Main breed(s) of 
pullets purchased 

Availability of 
organic pullets? 
Use scale 0-4* 

Organic pullets  £   

Conventional pullets  £   

*0=Don’t know/No views, 1 =Good, 2=Sufficient, 3=Difficult, 4=Poor 
 
7: We are working on a project to increase the availability of organic pullets. It would help us to know how 

many and of what breeds do you anticipate sourcing over the next three years? 
 

Year Total number Approximate month  
pullets required Breed 

2010  
   

2011  
   

2012  
   

  
8: The OCW Supply Chains project; Better Organic Business Links (BOBL) has a number of projects 

aimed at improving the organic market in Wales.  If you would like to receive information or to be 
involved with the organic pullet production project please indicate below: 

 
 Interested Not sure  Not interested Not applicable 

Organic pullet production     

  
9:  Please give details of any constraints and/or opportunities you face in developing your organic egg / 

pullet enterprise: 
 

 
 
 
 
 
 
 
 
 
 
 
 
 



SECTION 6 –PIG SALES 
 

 Yes Please complete the questions below Have you produced any pigs in the last 
12 months?  No Please go to section 7 

 
1: Please enter the total number of finished and store pigs sold, and then split the sales between those 

sold organically and those sold conventionally. Please split these conventional sales by the reason 
they were sold non-organically e.g. high conventional price or stock were in-conversion. 

 

 Finished pigs Store pigs 

Total number of pigs sold between 
1st Nov 2008 and 31st Oct 2009   

   

Number sold as organic   

Average organic market price achieved  (£/kg DW) (£/head) 

   

Number sold as conventional   

Main reason not sold organically (please state)   

 
2: Please estimate how much of your concentrate feed for pig production is home produced and 

bought-in: 
 

Split of feed Approximate cost 
of bought-in feed 

Feed availability 
in the next year?  Feed used in last 

year (tonnes) Home grown Bought-in (£/t) Scale 0-4* 

Cereal    

Protein (conc.)    

Compound feed    

*0=Don’t know/No views, 1 =Good, 2=Sufficient, 3=Difficult, 4=Poor 
 
3: Is the current price paid for organic pigs sufficiently high to continue producing them organically?  

(Please tick one box only) 
 

Definitely Probably Not sure Probably not Definitely not 
     

 
4:  Please give details of any constraints and/or opportunities you face in developing your organic pig 

enterprise: 
 
 
 
 
 
 
 
 
 
 
 



SECTION 7 –TABLE BIRD SALES 
 

 Yes Please complete the questions below Have you produced any table birds in the last 
12 months?  No Please go to section 8 

 
1:  Please enter the total number of birds sold between 1st Nov 2008 and 31st Oct 2009, and then split the 

sales between those sold organically and those sold conventionally.  Please split these conventional 
sales by the reason they were sold non-organically e.g. farm was in-conversion: 

 

Birds sold as conventional because: 

 
Total 

number of 
birds sold 

Birds sold 
as organic 

market Farm is in-
conversion 

Lack of 
organic 

market outlet 

Vet product 
withdrawal 

periods 

Other 
reason? 

……………
… 

Number of birds  
 

     

Average price received - £/kg      

 
2: Please estimate how much of your concentrate feed for table bird production is home produced and 

bought-in: 
 

Split of feed Approximate cost 
of bought-in feed 

Feed availability 
in the next year?  Feed used in last 

year (tonnes) Home grown Bought-in (£/t) Scale 0-4* 

Cereal    

Protein (conc.)    

Compound feed    

*0=Don’t know/No views, 1 =Good, 2=Sufficient, 3=Difficult, 4=Poor 
 
3: Is the current price paid for organic table birds sufficiently high to continue producing them organically?  

(Please tick one box only) 
 

Definitely Probably Not Sure Probably not Definitely not 
     

 
4:  How many day old chicks have you bought-in from 1st November 2008 to 31st October 2009? 
 

 Number of chicks 
purchased 

Average price per 
head (£) 

Main breed(s) of 
chick purchased 

Availability of 
organic chicks? 
Use scale 0-4* 

Organic chicks  £   

Conventional chicks  £   

*0=Don’t know/No views, 1 =Good, 2=Sufficient, 3=Difficult, 4=Poor 
  
5:  Please give details of any constraints and/or opportunities you face in developing your organic table 

bird enterprise: 
 
 
 
 



SECTION 8 – ORGANIC FRUIT & VEGETABLES (Inc. potatoes) 
 

 Yes Please complete the questions below Have you produced any fruit and vegetables  
(including potatoes) in the last 12 months?  No Please go to section 9 

 
1:  Please enter the main horticultural crops and area grown on your farm between 1st November 2008 

and 31st October 2009, estimating production, sales, average price and the main market route.  
(Please supply as much as information as possible to enable us to assist the organic horticultural 
sector.  Please state crop areas for each crop, even if you are double cropping the same area) 

 
 Production Sales 

Main crops grown Area 
(please state unit) 

Production 
(please state unit) 

Volume sold 
(please state unit) 

Average price 
(please state unit) 

Main sales 
route 

      

      

      

      

      

      

      

      

      

      

      

      

      

      
 
 

2: Is the current price paid for organic fruit and vegetables sufficiently high to continue producing them 
organically?  (Please tick one box only) 

 
Definitely Probably Not Sure Probably not Definitely not 

     
 
 
3: If you have experienced any technical difficulties growing organic fruit and vegetables in 2009 please 

indicate the main reason(s) below: (Please tick all appropriate boxes) 
 
 Weed problems  Seed/variety choice 
 Disease problems  Access to labour 
 Adapting to changing climate/weather  Access to machinery 
 Other (please state in right hand box)  

 



4: If you have experienced difficulties selling organic fruit and vegetables in 2009 please indicate the 
main reason(s) below: (Please tick all appropriate boxes) 

 
Lack of organic market Logistical problems Organic price too low Other……………………. 

    
  
 
5:  Please indicate if you would like to receive information or to be involved in the horticulture supply 

chains project: 
 
 Interested Not sure  Not interested Not applicable 

Horticultural supply chains     
 
 
6: Please give details of any constraints and/or opportunities you face in developing your organic 

horticulture enterprise: (please continue on blank page if necessary) 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 



SECTION 9 – ORGANIC GRAINS & PULSES 
 

 Yes Please complete the questions below Have you harvested any cereals in the last 12 months? 
(Please include combined crops, but exclude wholecrop 
and crimped crops)  No Please go to section 10 

 
1: Please enter the area of grains and pulses grown on your farm between 1st November 2008 and 31st 

October 2009, estimating production, sales, average price and the main market route: 
 
 Production Sales 

Main crops grown Area (please 
state unit) 

Production 
(tonnes) 

Volume sold 
(tonnes) 

Average price 
(£/t) 

Sales route 
(trader/farmer)

Wheat   

Barley   

Oats   

Triticale   

Other cereals   

Peas   

Beans   

Oilseeds   

Cereal/legume mix (grain)   

Seed crops……………….   

Other………………………   

Other………………………   

Other………………………   
 
 

2: Is the current price paid for organic grains and pulses sufficiently high to continue producing them 
organically?  (Please tick one box only) 

 
Definitely Probably Not Sure Probably not Definitely not 

     
 
 
3: If you have experienced any technical difficulties growing organic grains and pulses in 2009 please 

indicate the main reason(s) below: (Please tick all appropriate boxes) 
 
 Weed problems  Seed/variety choice 
 Disease problems  Access to labour 
 Adapting to changing climate/weather  Access to machinery 
 Other (please state in right hand box)  

 
 



4: If you have experienced difficulties selling organic grains and pulses in 2009 please indicate the main 
reason(s) below: (Please tick all appropriate boxes) 

 
Lack of organic market Logistical problems Organic price too low Other……………………. 

    
 
 
5: Please give details of any constraints and/or opportunities you face in developing your organic grains 

and pulses enterprise: (please continue on blank page if necessary) 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 



SECTION 10 - DIRECT SALES TO CONSUMERS 
 

 Yes Please complete the questions below Have you sold any produce directly to consumers in the 
last 12 months?  No Thank you for completing the survey. 

 
1:  Please tick one box to describe the main content of your direct sales:  
 
 Meat  Vegetables  Fruit 

 Eggs  Dairy  Mixed main content 
 
 
2: Please indicate your approximate total annual sales, and indicate whether your sales have changed 

during this period.  (1st November 2008 to 31st October 2009 or latest financial results): 
 

Annual turnover change over last 12 months 
 (Please tick one box) 

 

Retail sales 
in latest 
financial 
year(£) 

% of total 
farm 

business 
turnover 

Up by more 
than 10% 

Up by less 
than 10% 

No 
change 

Down by less 
than 10% 

Down by 
more than 

10% 
Direct to 
consumer 
sales 

£ % 
 
 
 

    

 
 
3:  Is the current price paid for direct organic sales sufficiently high to continue selling them organically?  

(Please tick one box only) 
 

Definitely Probably Not Sure Probably not Definitely not 

     
 
 
4:  Please give details of any constraints and/or opportunities you face in developing your organic direct 

sales to consumers enterprise: 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 


